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What's new in our systems - added features and more



FEEL THE S
Almpact

In our latest versions, you will experience for
the first time, in a practical way, the innovative
capabilities we created for you using a wide
range of Al tools.

The new tools are expected to significantly
enhance the activities of managers, agents,
and the entire organizational chain.

A significant impact
first of its kind




It just recently hit us
we are 20 years old!

A wonderful opportunity to pause for a
moment, look back, and recall the key
milestones along the way.

This is the journey that shaped who
we are today: a company that lives and
breathes the future of the supply chain.

Company founded

Operations established in
Romania, first customer joins

DPOD system launched

ASCOMY system
launched

B2B — SELF ORDER
system launched

SELF ORDER Al system
launched

ASKI system
launched

Acquisition of Retalix
handheld devices
division

Operations established
in the USA

Operations established
in Latin America

ASKI Al system
launched

Expansion into new
global markets



What's new in the system
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Create order 6.0M

= Snacks

Options

Performance
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£12.374.414

Zrd. Place

All new features require a version upgrade. Some features
may require implementation hours to activate.

Contact us: saleus@askisfa.com
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Know everything
about the point of sale

J

V4
< Daily Route

"-‘::p Sync G Refresh Times

(%) pistance: on site

Food Flow Market

&35 Broad St. Newark
NJ 60626

it

C": * Arrival: 9:05

$13.245

526347 P

2-sUam-=10:50am @ Distance: Smi

Market Point

5701 Broadway, West New York
NYC 07095

W:sU0am-11:50am @ Distance: 22mi

Fresh Corner Market

Maple Avenue, Brooklyn
NY 11215

' 5 CRITICAL CLIENT

20am-12:00pmr @ Distance: 30mi

Green Valley Grocery

Dak Street, Newark
NJ 05621

Updated and advanced daily route

G_:- Arrival: 9:45

539.041
S13897 P

More

G_:- Arrival: 10:30
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542,042 P

More

('3 Arrival: 11:30

More

Every day, the system performs an optimization process
that ensures the agent receives an accurate route with the
correct and most efficient visit order, every single day.

Alongside each point of sale, high-quality Al data is

displayed to enhance sales performance.

Ai



=ync nventory Catalog

Performance

34%

Monthly Goal

512,374,414

Out of 533,226,780

2
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‘Sales
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Sales Targets

45%
. 5312,348

Monthly Sales Comparison

tof 624,750 '

Log Mora

Daily Goal

597,008

Out of 5245120

Daily Rank

ard. Place

DOut of 12 Agents

Visits Rank

Previous Month

Sales-boosting dashboard

Performance Rank Weekly Rank
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Michael Sarah David
Johnson Williams Miller
BT 204 PR ALO 136,030

All Agents Rank
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: @ Sarah Williams 982,450

Michael Johnson

David Miller - 5736,030
Emily Brown 682,520
Daniel Thompson -1 .~ 548807

James Anderson =423.300
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Jessica Tavlor S5274.508

Sales data is now presented alongside a variety of
clear, sharp, and effective analyses and insights.

In addition, the performance ranking screen of all

agents is available to every agent at any time.

Ai



Organizational data
connected to the field
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(%3 Al 360 for Visit

Before we wrap up

We noticed this store is missing a contact. Add a
contact to finish the visit. 4

Critical information at our fingertips

The new system alerts when key contact
details are missing at the point of sale,
making an important contribution to the
organization’s POS data infrastructure.



(%3 Al 360 for Visit

Add Note

Client asked about a possible product
upgrade. He wanted to understand what has
changed in the newer versions, the benefits in
terms of usability, maintenance, and cost, and
whether the solution can be adapted to his
current needs.

We also discussed the option of a gradual
upgrade based on the existing budget

Every visit is summarized

At the end of each visit, the system requests
a few summary words about the nature of the
visit and its data.

The visit summary provides valuable data and

insights that help achieve higher sales targets.

Y

A short summary at
every visit creates a
vital knowledge base

Ai




(=5 Al 360 for Visit

Smart Ai Insights

Take a minute before starting the visit

Here are two points that may help you with the sale

1. Product sales decline observed A -18%

In the last month, there was an 18% decrease in
sales of Mauricio Salaverra Grean Tea compared to
the previous month.

Points to check

+ How does the display look?
» Is there a price decrease?
- Check prices at competing companies

Mauricio Salaverra Green Tea
ANTOM 10123468913 stock: BOOO  discount: B%

Suggested solutions

Similar companies are promoting a tea kit
combining the product with a kettle + mugs set.

2. Reintroduction of a product to the shelf

There is an opportunity to return a product to the
shelf, provided the customer agrees to pay for a
new display stand.

In this case, the logistics department should be
updated in advance to ensure proper space
allocation and stock availability.
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Didn't help £J§  Helpful, Thanks i, @ i
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High readiness for every visit

Before each visit, the agent receives a range
of Al-based data and recommendations.

All the tools for a sharp, focused, and sales-
driven visit.

&

Vital information
minutes before
entering the location




Day Summary

Wednesday, 11 February

I!_'.!_.'_1! me '._|l_.;::-\_.-
® UO: UD HOoUrs 2 Visits

Qut of a total of 5 planned visits

2 Done 1 Planned
1 Not planned 0 Cancelled

Goals progress

Daily rank Daily sales

Rank 5 <o 48,648

o] From 7 agents _ = From 11,396,905

1,784,763
Monthly goal progress

Understanding the day that was

At the end of each day, the agent receives

feedback on daily performance, sales
targets, and summarized data, combined with

periodic Al-driven insights.

&

Al-powered daily

summary for the agent

\
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SELF ORDER

What's new in the system

Personal board

Campaigns
available for you

R e e LR L

All new features require a version upgrade. Some features
may require implementation hours to activate.

Contact us: saleus@askisfa.com
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Coins Collected Details

"

(v} Expiry 12.30.26
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Build a customer
club in an efficient
and advanced way

N\ J
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& collection History ] Redeemed Coupons

All Coupons Gift General Coupon SELF ORDER |'I

Discount on your next....
Special discount - especially
fﬂ vou - 20% off

né, 250 Coins
' Expiry 12.30.26

Perfect viewing experie...

inch smart TV-50

3, 1000 Coins
. Expiry 12.30.26

&y Couples spa experience
o Give yourself a real time o
i El.. Cause .lllr'ﬂ.f ever ¥ ora er...

& 500 coins
& Expiry 12.30.26

l

SELF CLUB PROGRAM

An independent platform for establishing and managing
customer clubs, with coin accumulation that converts
iInto real money redeemable in various ways. Simple,
economical, and beneficial for everyone.




Add customers
to the systemin a
new and fast way

Fast onboarding to the system

Customers can now be added by sending
a link for quick self-registration — an easy
and efficient independent process.

Join and order with ease.



One system to
manage multiple

trade departments
|\ J

ADD MEW STORE

COMVENIENCE Stores

(214} 762 3091 drorben-daved  CTOD001

B Membership

&7 Orders

B Poyments

5] Affilation Requests

@ Customer Requests

2]  Auto-Ervoliment Requests
& Ussrs Actions

Version: LG5

Each department with its own orders

Business owners with multiple businesses or
departments can now manage everything from
one system, with simple switching between
businesses or departments.
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